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ENGAGEMENT MEETING DOCUMENT CHECK PLAN DEVELOPMENT PLAN PRESENTATION IMPLEMENTATION =

The inifial client meeting Gather data and check Confirm the inifial output  Present and review the initial Review the plan,

that establishes the type of documents for written from the data gathering  plan and discuss provide the initial written
relationship the clientand  recommendations, develop  and the analysis, and recommendations and recommendations and
advisor will work in. Let’s talk the appropriate goals, and collect any missing data.  strategies. implement products to
and see if we are a FITfor  continue to get to know

help you attain your
goals and objectives. ONGOING REVIEW- PERSONALIZED & TIMELY
* Monitor the plan and collect updated data from
the client for ongoing analysis
* Review the plan and make updates periodically
based upon changes to overall goals, objectives
and life changes
* Provide personalized and timely advice to clients
through interaction and the Ongoing Advice
Model

Securities offered through IFP Securities, LLC. dba Independent Financial Partners (IFP), member FINRA / SIPC. Investment Advice offered through IFP Advisors, LLC, dba Independent Financial Partners (IFP), a
Registered Investment Advisor, IFP and Cornerstone Wealth Management LLC. are not aoffiliated.

The information given herein is faken from sources that IFP Advisors, LLC, dba Independent Financial Partners (IFP), IFP Securities LLC, dba Independent Financial Partners (IFP), and it's advisors believe to be
reliable, but it is not guaranteed by us as fo accuracy or completeness. This is for informational purposes only and in no event should be construed as an offer to sell or solicitation of an offer to buy any securities
or products. Please consult your tax and/or legal advisor before implementing any tax and/or legal related strategies mentioned in this publication as IFP does not provide fax and/or legal advice. Opinions

expressed are subject to change without notfice and do not take info account the particular investment objectives, financial situation, or needs of individual investors. 1

each other. each other.
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